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Hello, everyone. I am Yohichi Shibata, President and Representative Director of Premium Group
Co., Ltd. Thank you very much for taking the time out of your busy schedule to view our financial

results presentation video for the fiscal year ended March 31, 2026.
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Note: The video of the financial results briefing is available on our investor relations (IR) website.
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First, the agenda is as shown on the page you are viewing. I will explain the financial highlights,

summary of financial results, each of our three businesses, the Car Premium Club, which is the key

to our strategy, and our earnings and dividend forecasts for the current fiscal year ending March 31,

2027. In addition, although we have provided information in a separate video, I will explain the

summary of our new medium-term management plan in order.



I Financial Results Highlights from FY Ended March 31, 2026 (1) c H-=fL=p

Operating revenue, operating profit, and profit before tax posted robust growth, with all three metrics up over 20% YoY, setting new
record highs.

Built a foundation for achieving the new medi term manac t plan "Change & Prove 2030," announced on the same day as these
results (May 11, 2026).

(Billions of yen)
Operating revenue Operating profit Profit before tax
Up 21.0% vov Up 23.2% vov Up 25.8% vov
44.04 sl 8.62
36.41 c.a 6.85
FY25 FY26 FY25 FY26 FY25 FY26
(Note) The "Future expected eamings" data that was included up to Q3 of FY2026 has been moved to the Appendix page. 4

First, I will discuss the financial highlights. In the previous fiscal year ended March 31, 2026, we
achieved high growth with operating revenue, operating profit, and profit before tax all increasing by
more than 20% year on year. All three indicators reached record highs. As a result, we have achieved
nine consecutive fiscal years of increased revenue and profit since our listing. Furthermore, I believe
we have built the foundation for achieving our new medium-term management plan, "Change &

Prove 2030," which was announced on the same day as these financial results.



I Financial Results Highlights from FY Ended March 31, 2026 (2) 0 N=fL=P

Costs associated with the system failure totaled ¥1.13 billion and converged in FY2026 (impact in FY2027 will be minimal).
In the new core system, software that is unlikely to be reused will be decommissioned, totaling ¥0.61 billion.

Impacts due to system failure Current status of system and future response

(BSch2 ol von) M Retirement of Assets
FY26 FY26 + Retired software in FY2026 totaling 0.61 billion yen
Support costs due to system failure (nitial Plan) [RGTTTEY Book value after retirement is approx. 2.2 billion yen
+ Continue appropriate asset evaluation in line with the
System support costs 1.66 1.45 progress of reconstruction
Outsourcing expenses 0.26 0.18
B Future Core System Policy
i i x1 —
Waiver of various expenses’ 0.52 + Continue medium-term operation by reinforcing the current
system
Allowance for doubtful accounts* (0.71)  (1.02)
+ Build a new core system capable of supporting any growth
within the period of the new Medium-Term Management Plan
Total (impact on profit before tax) 1.21 113 » For detalls, see the new Medjum-Term Management Plan “Change & Prove 2030° P.25

The allowance for doubtful accounts of ¥1.02 B Other

billion recorded in FY2025 has been almost

entirely recovered. v Continuing to file a claim for damages against former
external vendors

“1 Refers to the waiver of various customer-paid expanses incurred dus fo the system failure.
“2 The amount of allowanca for doubtful sceounts on this page inciudes only the smount incurred dus fo the impact of the system failure. 5

Next, I would like to explain the system failure, which has caused concern and inconvenience.

In the previous fiscal year ended March 31, 2026, the total impact on profit before tax was 1.13
billion yen. Regarding expenses, we incurred costs of over 2 billion yen, but we were able to reverse
nearly 1 billion yen of the allowance for doubtful accounts recorded in the fiscal year ended March
31,2025 (FY2025), and we have largely completed the recovery of the allowance for doubtful

accounts related to the system.

Regarding the current status and future of the system, we have recorded a retirement loss of 610
million yen for software that is unlikely to be reused in the new core system we are building. The
book value after retirement is approximately 2.2 billion yen. Of course, we will proceed with
reconstruction in a way that allows for reuse, but we intend to continue timely and appropriate asset

evaluations.

Regarding our future policy for the core system, as announced in the medium-term management
plan, we intend to reinforce the current system by refreshing it to ensure stable operation over the
medium-term. In addition, within this new medium-term management period, we intend to build a

new core system capable of supporting any level of growth.

Furthermore, regarding other matters, we are continuing to pursue claims for damages against the

development vendors involved in the recent system failure.



I Financial Results Highlights from FY Ended March 31, 2026 (3) c n=fL=pP

The overall passenger vehicle market remained flat due to sluggish new car sales, despite growth in the number of used passenger
vehicles registered turning positive in Q4.

« In Q4, the total volume of new loans recovered to the same level as FY2025. We expect a return to growth in FY2027.

* The total volume of automobile warranties continued to grow by double digits, maintaining stable growth unaffected by market

conditions.
(Millions of units) (Billions of yen)
Number of new vehicles sold Number of used ger Total volume of new loans Total volume of automobile
YoY change vehicles regmtered oV ch warranties
YoY change OY change YoY ch
Q4 alone Full-year Q4 alone Full-year Q4 alone Full-year Qdal oY cl angg |

Down 54%  Down2.2% Down 2.1% Up 0.3% alone d-year
’ ® Up0.7% Up 0.4% P Up 13.4%  Up 16.8%

381 38 378 542 544 5.46 a3 3954 8.79

303.8 753
6.89
0 11 1.0 15 1.4 1.5 51I 13I 200I 2.26
Fy24 FY25 FY26 Fy24 FY25 FY26 Fy24 FY25 FY2 Fy24 FY25 FY26

* Figures for number of vshiclas inclus Bght mater vahicles. Source: Statistics! data from both Japan il iation and Japan Light &nd Matareycie Associstion

Next, I will explain the third point of our financial highlights: the market environment and our KPIs.
Regarding the market environment, although the number of used car registrations turned slightly
positive on a single-month basis, the overall market continues to remain flat, partly due to the impact
of stagnant new car sales. Under these circumstances, the volume of new loans recovered to the
same level as the previous year in the fourth quarter, and we expect a return to a growth trajectory in
the current period. In addition, Automobile Warranties continued to achieve double-digit growth. We

were able to maintain stable growth that is not easily affected by the market environment.



I Consolidated Performance

(Millions of yen) 0 n-fLEF

Operating revenue surpassed the initial plan, reaching the final target of the previous medium-term management plan, which was ¥44.0

billion.

Operating expenses were reduced thanks to controls, ending up at a level below the growth rate of operating revenue.
Costs associated with the system failure have converged, achieving the 9th consecutive year of increased revenue and profit since

FY25 YoY change ‘ Operating revenue | ‘ Profit before tax

listing.

Operating revenue 36,400 44,042  +21.0%
Operating expenses 29594 35644  +20.4%
Operating profit 6,815 8,398  +23.2%
Profit before tax 6,851 8,619 +25.8%
oo o arane 4,651 6,069  +30.5%
Basicearningsper 195561  157.22  +28.2%

share (yen)

44,042
8,619
36,409
31,546 6,851
6,241
FY24 FY25 FY26 FYy24 FY25 FY26

Next is the summary of financial results. As mentioned at the beginning, operating revenue exceeded

the initial full-year plan, and we were able to achieve 44 billion yen, which was the final target of the

previous medium-term management plan. We have achieved continuous revenue growth since our

founding in 2017. Regarding operating expenses, our containment measures were successful, and we

were able to finish at a level below the growth rate of operating revenue.

Although there were support costs related to the system failure, we have brought these firmly under

control and have achieved increases in both revenue and profit since our listing.



I Operating Expenses (Breakdown)

(Millions of yen) a H_TLEF

+ Despite rising market interest rates and system support costs associated with the system failure, operating expenses grew at a level

below that of operating revenue.

FY25 Operating expenses
¥29,594 million

Opsrating ravence
Gusrantse commizsion
Warrarty cost

Pats cost

Automabiity related cost
Personnel expenses:
Depreciation and amortization
System operation
cottsOutzourcing

expensesiCommission
expenses

Advertising expenses

Impaiment losses on financial
assats

Other expenses.

Operating profit

3,947
3,819
1,303
3,657
6,815
1,854
4178

778

225
3,018

FY26 Operating expenses
¥35,644 million (up 20.4% YoY)

Operating revenus
Guarante commission
Warrany cost

Partscost

Automasilty reatedoost
Perscnnel sipenses
Depreciationand amertiztion
Sysim operaion
cotisQuisouring

expensesCommission
expenses

Advartising expenses

Impaiment losses onfinancial
asses

Other expenses

Operating profit

(YoY change)
(+21.0%)

4,491 17.6%)
1,208 (7.3%)
4,305 (17.7%)
7,564 (+11.0%)
2,085 (-12.4%)
5,880 (-403%)
738 (51%)

4,615 (-529%)

Software decommissioning: +¥813 million
Increase in financial costs: +¥550 million
Increase in taxes and public dues: +¥305 million

9

=23 z%)\

This is the trend in operating expenses. There was a 600 million yen retirement of software, an

increase of approximately 500 million yen in finance costs due to rising interest rates, and an

increase of approximately 300 million yen in taxes and public dues. Despite these support costs, we

were able to finish at a level below the growth in operating revenue.




Total Volume of New Loans/Loan Receivables 0 n-n=r

Driven by the increase in Car Premium Club members, the total volume of new loans is steadily recovering (from -4.8% YoY in 3Q to -
2.1% YoY in 4Q). In the current fiscal year, we aim to achieve further efficiency and a faster recovery in growth rates by establishing
our sales system following organizational restructuring.

The delinquency rate has recovered from the deterioration caused by the system failure and is expected to normalize during the
current fiscal year.

Total volume of new loans ‘ ‘ Loan receivables
Total volume of new loans (Q4 alone)  E— —— Loah receivables —
Total volume of new loans for FY26 ey Delinquency rate —
Auto PH (Q4 alone) ——
Auto loan PH._. The average monthly total volume of new 887.1
loans per sales staff o
2543 355.4

778.6

Loan
receivables

Volume of
new loans

303.8 o Up 13.9% - iz% _
Up 0.3% 632.6 Yo ) Dl
2023 507.8 1 Bﬁ 4 2.7%

422.3

Mar. June Sept. Dec. Mar.

078y 0.81% 1.00% 2025 2025 2025 2025 2026

54.7 | Impact of
. ystem failure
0.192 e
Fy22 Fy23 Fr24 FY25 FY26 Fy22 FY23 Fr24 FY25 FY26
Notes: 1 “Total volume of new loans” refrs o the otal amound f credi cont ing Ecology Credi) andlnase gusrantae coniracts ey signed i he percd
2 “Dalmauency fate efers o hetoal ot of racevabies more . o anc 2

in th
acial receivables (with judicial intervention) as a paroentage of the oredit receivables balanos at the end of the period. 1

Next, I will explain our individual businesses. In the Finance Business, the volume of new loans is
steadily recovering, backed by an increase in Car Premium Club members. In the current period, we
intend to aim for further efficiency and an early recovery of the growth rate by reorganizing our

organization and developing the accompanying sales structure.

Regarding the delinquency rate, which was affected by the system failure, we expect it to move
firmly toward a recovery trend from here, and we intend to return it to the level prior to the system
failure during the current period. The graph on the bottom right shows the trend in the delinquency

rate since the system failure occurred, and we expect to firmly achieve normalization during the

current period.



Segment Performance iions ofyen) o n-fL=P

« Operating revenue grew significantly, increasing by 23.1% YoY.
Profit before tax returned to positive YoY growth following the elimination of costs due to the system failure
(from -34.7% YoY in 2Q to +2.8% YoY in 4Q).
Following the convergence of costs associated with the system failure, we expect steady growth in the current fiscal year.

Credit finance operating revVenUS —

Credit finance gross profit marg\n_._ 23’624
FY25 YoY change
18,755

Credit
finance
Operating

Operating revenue 20,151 24,801  +23.1% 16,991 e
13,998 Yor
12,093
Operating profit 4,570 4,735 +3.6%
Profit before tax 4,526 4,651 +2.8%
Fyzz FYz3 Frz4 FY2s FY26
‘ * Represents the total of operating revenue related to credit finance.

Factors causing the difference between operating

revenue and operating profit growth rates
Software disposal (approximately -¥0.6 billion), etc. impacted profits

This is the segment performance of the Finance Business. We achieved growth of over 20% in
operating revenue. Regarding profit before tax, the growth rate was slightly lower than that of
operating revenue due to system failure response costs, particularly the 600 million yen loss on
retirement of software. However, we achieved solid year-on-year growth in the fourth quarter, and

we expect a recovery in the current fiscal year.



Total Volume of New Warranties
warranty segment

(Billions of yen) 6 H_TLE?

+ The total volume of automobile warranties continued to grow steadily, reaching a high level of 16.8% YoY.

« Proprietary warranties grew significantly by 34.8% YoY amid the increase in Car Premium Club bers, indi

the shifting of our product mix.

Total volume of new warranties (Q4 alone)

Total volume of new warranties (Full-year) I

5.76

1.49

m 1.30

1.34

5.17

1.84

1.73

ting further progress in

8.79

Volume of new
warranties

Up 16.8%
YoY

2.26

Proprietary
warranties

Up 34.8%
YoY

2.00

2.24

Q4 alone Full-year Q4 alone  Full-year
FY22 FY23

Notes: “Totsl volume of new warrantiss” refers fo the fotal amount of warranty contracis newly signed in the period.

Q4 alone Full-year
FY24

Q4 alone Full-year Q4 alone  Full-year
FY25 FY26

Next, I will discuss the Automobile Warranty segment. The Automobile Warranty segment continues

to achieve steady growth. Overall, the segment finished at a high level with 16.8% year-on-year

growth. In particular, proper products grew significantly by over 30% in line with the increase in Car

Premium Club members. You can see that the shift in our product mix and portfolio is progressing

further.



Automobile
warranty segment

Segment Performance (ilonsofyen) c n-fL=r

* Operating revenue, operating profit, and profit before tax continued to see double-digit growth.
* While warranty costs are on the rise due to inflation, we maintained profit growth exceeding operating revenue growth, driven by an
increasing ratio of proprietary warranties.

* Going forward, we will promote further expansion of the top-line and aim to accelerate profit growth.

Operating revenue of the domestic

automobile warranty business —
7,766
FY25 lia. YoY change 6,793
Operating
5,801 revenue of the
5 domestic
Operating revenue 6,986 8,010  +14.7% e automobile
3 warranty
business™
0,
Operating profit 1122 1,334  +18.9% Up 14.3%
Profit before tax 1,227 1,511 +23.2%
FY22 Fr23 FY24 FY25 FY26
* The operating revenue of the domestic automobile warranty
business excludes the results of the overseas business.
Note: In laht of the impact on business partnars, we have refrained from disclosing certsin numerical information from the cuTTent pariod orwards 15

Regarding segment performance, we maintained double-digit growth in operating revenue, operating
profit, and profit before tax. While cost of sales and repair expenses for Automobile Warranties are
trending upward due to inflation and other factors, we have maintained profit growth that exceeds
operating revenue growth as the ratio of proper products has increased and the portfolio has changed.
Going forward, we intend to promote further expansion of the top line and aim to accelerate profit

growth.



Auto mobility

: Segment Performance
services segment

Profit before tax jumped 91.8% YoY, achieving a significant increase.

(Millions of yen) c n-f[-=_7

Driven by the growth in Car Premium Club members, membership fee revenue—a pillar of the new medium-term management plan—

has increased steadily. In the current fiscal year, we plan to disclose membership fee revenue and Churn Rate.

FY25 Ii HI YoY change

Operating revenue 9,254 11,066 +19.6%

Auto Mobility Segment Operating Revenue

Up 19.3% Yoy

Car Premium Club

Car Premium Club

Automotive
parts

Automotive
parts

Operating profit 1,174 2,243  +91.1% Automobilo salos ani maintenancs
Profit before tax 1,161 2,228 +91.8% FY25 FY26
Up 35.6% Up 40.4%
Yoy YoY

Automoteparts

Up 19.5% Up 19.1% Down 4.9%

YoY YoY YoY

Next, I will explain the Auto Mobility Services segment. We achieved a significant increase in profit

before tax, nearly doubling the previous year's figure. This was due to the steady increase in

membership fee revenue, which has become a new pillar starting from the current fiscal year of the

new Medium-Term Management Plan, driven by the increase in Car Premium Club members. In the

current fiscal year, we intend to provide clear disclosures regarding this membership fee revenue and

the churn rate for Car Premium Club.



Progress in Car Premium Club Memberships 0 nfL=p
(Unit: companies/stores)

Car Premium Club’s total membership is close to the 6,000-company/store mark, following a net increase of 1,617 companies/stores
over the course of FY2026 resulting in strong network growth. Leveraging this growing membership base, we will drive the creation of
further synergies across our various businesses and expand the overall revenue of the Group.

Car Premium Dealer (automobile dealers) ‘ ‘ Car Premium Garage (maintenance facilities)
YoY YoY
4,918 1,025
858
3,468
Diamond Members Diamond Members
704 (up 282 YoY) 30 (unchanged YoY)
Gold Members Gold Members
4,214 (up 1,168 YoY) 995 (up 167 YoY)
FY25 FY26 ' FY25 FY26

Note: Car Pramium Club is a genersl term for Gar Premium Desler, the Group's membership organization for automobile deslerships snd Car Premium Garsge. the Group's membership organization for sutomabile maintenanc faciifies.

Next, I will explain Car Premium Club, which is the core of our strategy. The total number of Car
Premium Club members recorded a net increase of approximately 1,600 companies over the full
year. Combined, Car Premium Dealer and Car Premium Garage have grown into a network

approaching 6,000 companies.

Going forward, we intend to further expand this foundation and utilize it to create even greater
synergies with each business, aiming to expand the earnings of the entire Group. For more details,

please refer to the Medium-Term Management Plan materials and videos.



Earnings and Dividend Forecast for FY
I Endlng March 31' 2027 (Graph/table unit- Millions of yen) c H-TLEF

Operating revenue ¥51.0 billion and profit before tax ¥10.6 billion, marking the 10th consecutive fiscal year of top and bottom line
growth since listing.
The annual dividend will be increased to ¥64, an increase of ¥10, with a dividend payout ratio of 35.2%.

Forecast for FY27 Operating revenue Profit before tax
FY26
1::.::; YoY change 0 o
Up 15.8% vov Up 23.0% vov
Operating revenue 44,042 51,000 +6,958 +15.8% 51,000
10,600
44,042
Profit before tax 8,619 10,600 +1,981 +23.0% 8,619
Profit attributable to
R 6,069 6,900 +831 +13.7%
Basic earnings per
g e 157.22 178.74 +21.52 +13.7%
Annual dividend (yen) 54 64 +10 —
FY26 FY27 Forecast FY26 FY27 Forecast

Notes: The above consalidsted perfor
ressonabi

repared based on information tht can be obtained by the Gompany and on assumptions judged to be.
2 25 of the publi ot ous factors,

‘s may vary from the forscest due ta vari

Next, I will explain the earnings and dividend forecasts for the fiscal year ending March 31, 2027.

For the current fiscal year, we aim for operating revenue of 51 billion yen (up 15%) and profit before
tax of 10.6 billion yen (up 23%), targeting our 10th consecutive year of increased revenue and profit
since listing. We expect the annual dividend to increase by 10 yen to 64 yen per year, with a dividend

payout ratio of 35.2%. We intend to ensure that we achieve this for the current fiscal year.



4
Summary of Medium-Term Management Plan: Change & Prove 2030

O nn=r

Management’s Numerical Targets (FY2030)
o Profit attributable to

and services

¥84.0 billion ¥21 .0 billion ¥1 4.0 billion 22 times ¥300.0 billion
vs. FY2026: +91% vs. FY2026: +144% vs. FY2026: +133% FY2026 results: 11 times vs. FY2026: +343%
Materiality and KPIs
[ mankpis |
Strengthen Car Premium Club Completion of the Auto Car Premium Club
Membership organization Mobility Ecosystem membership revenue ¥5.0
Growth in both the membership organization’s revenue r P —Shift to recurring revenue that is billion

el not dependent on interest rates—

&

Essential infrastructure for

businesses
Support il with strong
and service capabilities

Churn rate 1 .0% or

—Proof of stable ecosystem—
less

Incorporate users into the

ecosystem
Toward a brand everyone knows and wants to use

LTV of existing
ove Diamond Members 2 5 times

IT enhancements and data Resolved for Change, Proof of Being One of a Kind. —Proofef deset;;reerfagement L
strategies to support services
Source of overwhelming differentiation within the
industry

PFor details, click here

©Premium Group Co., Ltd. 23

Finally, although explained in a separate video, I would like to provide additional details regarding
our new medium-term management plan, “Change & Prove 2030”. The period for this medium-term

management plan is four years, running through the fiscal year ending March 31, 2030.

We aim to achieve operating revenue of 84 billion yen, profit before tax of 21 billion yen, profit of
14 billion yen, a P/E ratio of 22x, and a market capitalization of 300 billion yen in four years. As key
indicators for this, we intend to further strengthen the Car Premium membership organization and

grow both the revenue and service pillars of this organization.

Furthermore, we aim to support the management of automobile providers with high customer-
attraction and service capabilities, ensuring that this organization itself becomes an essential

infrastructure for providers.

Additionally, by firmly expanding the Car Premium brand, we intend to effectively bring users into

the Car Premium Ecosystem.

IT enhancement and data strategy will support these services. As we consider these to be the source
of overwhelming differentiation within the industry, we intend to utilize these strategies while

strengthening IT, including the use of Al, and leveraging the data we have accumulated.



Within this medium-term management plan, our primary KPIs for the fiscal year ending March 31,
2030, are Car Premium membership fee revenue of 5 billion yen, a churn rate of 1% or less as proof
that Car Premium members remain within the Ecosystem, and a 2.5x increase in the lifetime value of
Diamond Members, to whom we provide safety and security through our systems. With these as our
primary KPIs, we intend to move forward steadily over the next four years, aiming for profit of 14
billion yen in this medium-term management plan and a market capitalization of 300 billion yen to

enhance corporate value.

This concludes the financial results presentation for the fiscal year ended March 31, 2026.
Furthermore, if there were any points lacking in today's explanation or if further clarification is

required, we are available for individual meetings with institutional investors and analysts.

Please contact us via the IR inquiry form on our website.

Thank you for your attention today.



(Disclaimer)

IR information in this material is for providing financial data and economic condition of Premium
Group Co., Ltd. and its affiliates (hereinafter "the Company").

However, this information should not announce and guarantee its contents.

Statements contained herein that relate to the future operating performance and strategy of the
Company are forward-looking statements. Forward-looking statements are based on judgments made
by the Company's management based on information that is available to it as of the date those
statements were made.

Forward-looking statements involve inherent known and unknown risks, uncertainties, and
contingencies. This information is based on information currently available

and involves risks and uncertainties related to economic trends, industry competition, market
demand, exchange rates, tax systems, and various other

systems and regulations. Therefore, actual future results

and other outcomes may vary due to these various factors, and the Company assumes no
responsibility for any damages arising from the use of the information

contained in this material. Furthermore, the

Company is under no obligation to revise and announce any forward-looking statements contained in
this material based on new information or future

events. While the Company takes meticulous care when posting information in this material,

please be aware in advance that the Company assumes no responsibility, regardless of the reason, for
any errors in the information posted, data manipulation by third parties,

or failures caused by data downloads, etc.

Copyrighted materials in this material are protected by copyright

law, and their unauthorized reproduction, reorganization, translation, distribution, performance, or
exhibition

is prohibited. The posting of information in this material is not for the purpose of investment
invitation. When actually making an investment, please refrain from making investment decisions
based solely on the information in this material,

and we ask that you make investment decisions based on your own judgment.



