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Hello, everyone. I am Tomohiro Kanazawa, Director, Executive Officer and CFO of Premium Group 

Co., Ltd. 

Thank you very much for taking time out of your busy schedules to watch our financial results 

briefing for the first quarter of the fiscal year ending March 31, 2027. 

Now, I would like to present the financial results for Premium Group Co., Ltd. for the first quarter of 

the fiscal year ending March 31, 2027. 



 

 

First, please take a look at the table of contents. In terms of the overall framework, there are no 

changes from our previous financial results briefing materials. There are some changes starting this 

fiscal year, which I will explain in the following slides.  



 

 

First, let's look at our business overview. We have added a business overview page to the beginning 

of this presentation starting this fiscal year to help you better understand our Group's overall 

business. 

As stated in the subtitle, our Group is a unique platform company in the auto mobility sector, 

contributing to the development of the mobility industry and a richer car life for our customers 

through the combined development of our finance and non-finance businesses. 

 

As shown on the left half of the slide, our business is divided into the finance business, and the non-

finance business, which is centered on automobile warranty and auto mobility services. 

On the right, we have listed operating revenue, operating profit, and profit before tax. Based on 

current operating revenue, our finance and non-finance businesses are split approximately 50/50. 

 

Naturally, our policy to grow both of these businesses remains unchanged. On the other hand, as a 

medium- to long-term target, we intend to accelerate the growth of our non-finance business. We 

expect the proportion of non-finance business in our operating revenue, operating profit, and profit 

before tax to increase accordingly. 

 

Ultimately, we aim to be a company that is valued by the market not just as a finance company, but 

as a platform company in the auto mobility sector.  



 

 

Next, let's look at the financial highlights for the first quarter of the fiscal year ending March 31, 

2027. 

 

First, we are seeing various impacts from the external environment, such as inflation and rising 

market interest rates. However, while firmly addressing the impact of such external factors, we have 

closed the first quarter with increased revenue and profit, driven by the growth of our auto mobility 

services business. 

 

In particular, operating profit and profit before tax have grown significantly compared to the same 

period of the previous year, due to the normalization of costs related to the system failure that 

occurred in the previous fiscal year. 

 

Regarding KPIs, the volume of new loans has recovered to positive year-on-year growth, and other 

key KPIs are also growing steadily. We believe we have made a smooth start to the first year of the 

medium-term management plan that began this fiscal year.



 

 

Next, I will discuss the Car Premium Club. As this is a core service within our newly launched 

medium-term management plan, I have moved this topic to the beginning of the presentation. 

 

As stated in the medium-term management plan, we have started disclosing important KPIs for the 

Car Premium Club—such as membership revenue and churn rate—starting this fiscal year. 

 

The specific figures are as shown. Membership revenue for the first quarter was 560 million yen, 

with a churn rate of 1.15%.  

 

Driven by a net increase in members and our success in maintaining a low churn rate, membership 

revenue saw a significant year-on-year increase of 40%.  

 

We intend to continue driving strong growth in our ecosystem, as well as the revenue and profit that 

form our earnings base, by further expanding the robust membership base of the Car Premium Club.



 

 

Next, I will discuss the market and KPIs. The left side of the slide shows the market, and the right 

side shows our KPIs.  

 

Regarding the market on the left, we have listed the number of new and used car sales and 

registrations. As you can see, the number of new car sales has temporarily increased due to factors 

such as tax system changes. However, the number of used car registrations remains flat, reflecting 

the current market environment.  

 

Regarding our KPIs on the right, the volume of new loans increased by 4.2% year-on-year, 

recovering to positive growth.  

 

New warranties are also continuing to expand steadily.



 

 

Next, I will provide an overview of the consolidated financial results. 

 

Although there is some overlap with the highlights, operating revenue increased by 18.2% year-on-

year, driven by the accumulation of recurring revenue in each business and the growth of auto 

mobility services. 

 

With the normalization of system failure response costs, we have achieved a significant increase in 

profit that outpaced revenue growth.   



 

 

Next, I will discuss the trends in operating expenses. Looking at the Group as a whole, while 

operating revenue increased by 18.2%, the growth rate of operating expenses was kept at a very low 

level of 10.9%. Our strong cost control led to the significant increase in profit explained earlier.  

 

The left side of the slide shows operating expenses for the first quarter of the previous fiscal year, 

and the right side shows those for the current first quarter, with comments in callouts for items with 

notable changes in growth rates.   



 

 

 

Next, I will explain the full-year earnings forecast. Against the backdrop of the expansion of the Car 

Premium Club, we believe that the first quarter is progressing steadily toward our full-year forecast. 

 

Specifically, we have achieved 23.9% of our full-year forecast for operating revenue, and 23.8% for 

profit before tax.  

 

Since we operate a recurring revenue model, we do not believe it is particularly necessary for this 

figure to exceed 25% at the end of the first quarter. 

 

Therefore, we consider our progress to be well on track. From the second quarter onward, we will 

continue to work diligently toward achieving the goals of the first year of our medium-term 

management plan through the accumulation of revenue and the growth of each business.  



 

 

Next, I will provide an overview of the financial results by segment. First is the Finance Business. 

The left side shows the volume of new loans, and the right side shows the balance of credit 

receivables. 

 

The volume of new loans recovered to positive growth, up 4.2% year-on-year. Along with this, the 

balance of credit receivables has also increased steadily, which has resulted in the expansion of 

operating revenue. 

 

Meanwhile, the delinquency rate shown in the line graph on the right is improving steadily, and it is 

trending downward every month toward normalization. 

 

Regarding the ratio of Car Premium Dealers to the volume of new loans, we have included this in 

the callout of this graph starting this fiscal year, which stands at 75.8%. Approximately three-

quarters of the volume of new loans is generated by our Car Premium Dealer members. 

 

This clearly demonstrates that the synergy between the finance business and the mobility business is 

working effectively. 



 

 

Looking at the Finance Business segment, as shown in the figures, profit in particular has grown 

significantly.  



 

 

 

Next, I will explain the Automobile Warranty segment. 

 

Regarding the trend in New Warranties, the volume has increased by 16.3% year-on-year. In 

particular, the growth of proprietary warranties remains robust, increasing by 22.3% year-on-year in 

the first quarter.  

 

We intend to continue leveraging this strong performance in proprietary warranties to drive the 

overall growth of New Warranties for the entire Automobile Warranty business.   



 

 

As for the overall performance, segment operating revenue increased by 23.2% year-on-year, and 

operating profit increased by 16.9%, both showing double-digit growth. 

 

However, our Automobile Warranty operations are divided between domestic and overseas markets. 

Looking at the domestic side, repair costs are soaring due to the impact of domestic inflation. We 

have implemented price revisions in response to this, but since there is a time lag for the price 

increases to take effect, the current situation is that these revisions have not yet fully absorbed the 

cost increases. 

 

As a result, when looking only at the domestic Automobile Warranty business, operating profit 

decreased by 3.1% year-on-year. 

 

From the second quarter onwards, we aim to recover our profits and achieve further profit growth by 

expanding our top line and controlling costs through parts procurement from group subsidiaries.



 

 

Next is the Auto Mobility Services business. Here, the growth in Car Premium Club membership is 

progressing as expected.  

 

Vehicle sales have also increased significantly, and operating revenue achieved strong growth of 

39.8% year-on-year. Regarding profits, although there is an impact from a lower baseline in the 

previous year, our efforts to control costs while expanding sales resulted in operating profit 

increasing approximately threefold.  

 

For the sales growth by service, please refer to the year-on-year comparison at the bottom right of 

the slide.  



 

 

 

Next is the appendix. We have listed four points from what has already been disclosed. I will explain 

them in order from the left. 

 

First is the launch of the "Car Premium Visa Card." This is a co-branded credit card service launched 

in partnership with Pocket Card of the Itochu Group. We will promote the expansion of the Car 

Premium ecosystem through improved convenience.  

 

Second is the opening of the "Car Premium Nishi-Tokyo Store." This is a joint venture with Bike O 

& Company, featuring a combined store for motorcycles and automobiles. We will accelerate next-

generation mobility services.  

 

Third is our recent issuance of corporate bonds. We have issued 8.5 billion yen in corporate bonds. 

This has secured a direct means of financing and allowed us to build a robust financial foundation to 

support future business expansion. We intend to continue issuing them on a regular basis.  

 

Finally, we are scheduled to exhibit at the Nikkei/TSE IR Fair on August 28 and 29. We would be 

delighted if you could visit us. 

  



This concludes the financial results presentation for the fiscal year ending March 31, 2027. 

Furthermore, if there were any points lacking in today's explanation or if further clarification is 

required, we are available for individual meetings with institutional investors and analysts. 

 

Please contact us via the IR inquiry form on our website. 

Thank you for your attention today. 

  



 

(Disclaimer) 

IR information in this material is for providing financial data and economic condition of Premium 

Group Co., Ltd. and its affiliates (hereinafter "the Company"). 

However, this information should not announce and guarantee its contents. 

Statements contained herein that relate to the future operating performance and strategy of the 

Company are forward-looking statements. Forward-looking statements are based on judgments made 

by the Company's management based on information that is available to it as of the date those 

statements were made. 

Forward-looking statements involve inherent known and unknown risks, uncertainties, and 

contingencies. This information is based on information currently available 

and involves risks and uncertainties related to economic trends, industry competition, market 

demand, exchange rates, tax systems, and various other 

systems and regulations. Therefore, actual future results 

and other outcomes may vary due to these various factors, and the Company assumes no 

responsibility for any damages arising from the use of the information 

contained in this material. Furthermore, the 

Company is under no obligation to revise and announce any forward-looking statements contained in 

this material based on new information or future 

events. While the Company takes meticulous care when posting information in this material, 

please be aware in advance that the Company assumes no responsibility, regardless of the reason, for 

any errors in the information posted, data manipulation by third parties, 

or failures caused by data downloads, etc. 

Copyrighted materials in this material are protected by copyright 

law, and their unauthorized reproduction, reorganization, translation, distribution, performance, or 

exhibition 

is prohibited. The posting of information in this material is not for the purpose of investment 

invitation. When actually making an investment, please refrain from making investment decisions 

based solely on the information in this material, 

and we ask that you make investment decisions based on your own judgment. 


